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DISCLAIMER / IMPORTANT DISCLOSURE

THIS PRESENTATION (PRESENTATION) IS NOT AN OFFER TO SELL ANY SECURITIES OR A SOLICITATION TO BUY ANY SECURITIES OF SINTERCOM INDIA LIMITED OR ITS
SUBSIDIARIES OR JOINT VENTURES (TOGETHER, THE “COMPANY?).

The material that follows is a Presentation of general background information about the Company’s activities as at the date of the Presentation or as otherwise indicated. It is information given in summary
form and does not purport to be complete and it cannot be guaranteed that such information is true and accurate. This Presentation has been prepared by and is the sole responsibility of the Company. By
accessing this Presentation, you are agreeing to be bound by the trading restrictions. It is for general information purposes only and should not be considered as a recommendation that any investor should
subscribe / purchase the Company shares.

This Presentation includes statements that are, or may be deemed to be, “forward-looking statements”. These forward-looking statements can be identified by the use of forward- looking terminology,
including the terms “believes”, “estimates”, “anticipates”, “projects”, “expects”, “intends”, “may”, “will”, “seeks” or “should” or, in each case, their negative or other variations or comparable terminology, or by
discussions of strategy, plans, aims, objectives, goals, future events or intentions. These forward-looking statements include all matters that are not historical facts. They appear in a number of places
throughout this Presentation and include statements regarding the Company’s intentions, beliefs or current expectations concerning, amongst other things, its results or operations, financial condition, liquidity,

prospects, growth, strategies and the industry in which the Company operates.

By their nature, forward-looking statements involve risks and uncertainties because they relate to events and depend on circumstances that may or may not occur in the future. Forward-looking statements
are not guarantees of future performance including those relating to general business plans and strategy of the Company, its future outlook and growth prospects, and future developments in its businesses
and its competitive and regulatory environment. No representation, warranty or undertaking, express or implied, is made or assurance given that such statements, views, projections or forecasts, if any, are
correct or that the objectives of the Company will be achieved. There are some important factors that could cause material differences to Company’s actual results. These include (i) our ability to successfully
implement our strategy (ii) our growth and expansion plans (iii) changes in regulatory norms applicable to the Company (iv) technological changes (v) investment and business income (vi) cash flow
projections etc. (vii) exposure to market as well as other risks.

The Company, as such, makes no representation or warranty, express or implied, as to, and does not accept any responsibility or liability with respect to, the fairness, accuracy, completeness or correctness
of any information or opinions contained herein. The information contained in this Presentation, unless otherwise specified is only current as of the date of this Presentation. The Company assumes no
responsibility to publicly amend, modify or revise any forward looking statements, on the basis of any subsequent development, information or events, or otherwise. Unless otherwise stated in this
Presentation, the information contained herein is based on management information and estimates.

Any opinions expressed in this presentation are subject to change without notice. The presentation should not be construed as legal, tax, investment or other advice. None of the Company or any of its
affiliates, advisers or representatives accepts any liability whatsoever for any loss howsoever arising from any information presented or contained in this presentation. The information contained in this
presentation has not been independently verified. Furthermore, no person is a uthorized to give any information or make any representation which is not contained in, or is inconsistent with, this
presentation. Any such extraneous or inconsistent information or representation, if given or made, should not be relied upon as having been authorized by or on behalf of the Company. Further, past
performance is not necessarily indicative of future results.

This document is just a Presentation for information purposes and private circulation only and is not intended to be a “prospectus” or “offer document” or a “private placement offer letter’ (as defined or
referred to, as the case may be, under the Companies Act, 2013). It is clarified that this Presentation is not intended to be a document offering for subscription or sale of any securities or inviting offers from
the Indian public (including any section thereof) or from persons residing in any other jurisdiction including the United States for the subscription to or sale of any securities including the equity shares of the
Company or any of its subsidiaries. No part of it should form the basis of or be relied upon in connection with any investment decision or any contract or commitment to purchase or subscribe for any
securities. None of the Company’s securities may be offered or sold in the United States without registration under the U.S. Securities Act of 1933, as amended, except pursuant to an exemption from
registration there from.

This document has not been and will not be reviewed or approved by a regulatory authority in India or by any stock exchange in India. This presentation is confidential and this presentation or any part thereof
should not be used or relied upon by any other party or for any other purpose and should not be copied, reproduced, recirculated, redistributed, published in any media, website or otherwise, in any form or
manner, in part or as a whole, without the express consent in writing of the Company. Any unauthorized use, disclosure or public dissemination of information contained herein is prohibited. The distribution of
this presentation in certain jurisdictions may be restricted by law. Accordingly, any persons in possession of the aforesaid should inform themselves about and observe any such restrictions.
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SINTERCOM TECHNOLOGY

Properties,relative to maximum (%)
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 The appropriate Material and Process for each Application

s+Tensile Strength [MPa]
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SINTERING — PROCESS AND PRODUCT ADVANTAGES

PM Material Selection Matrix Process Flow — Forging v/s Sintering
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PM Components - Advantages & Benefits

*  Very high material yield, near-zero scrap — Net-shape technology
* High productivity and low total processing time

«  Lightweight components

*  Better NVH performance

» Reduced friction with oil impregnation

*  Wider range of materials to select from

+ Clean, green manufacturing technology with less energy consumption and zero GHG emissions
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SINTERING TECHNOLOGY

Conventional
Sintering

|sostatic
Sintering

Metal Injection
Molding

PROCESS

Additive
Manufacturing

Automotive

Aerospace /
Defence

Medical Equipment

Consumer Goods

www.sintercom.co.in

Powder metal is compacted into net shape using die toolings

Compacted components are then sintered into furnaces at high temperatures below melting point in a
phase wise manner

Upto 90% dense symmetric components can be produced

Powder metal is compacted into net shape using isostatic pressure on die walls

Compacted components are then sintered into furnaces at high temperatures below melting point in a
phase wise manner

Upto 90% dense symmetric and long components can be produced

Powder metal is injected inside the injection molds using extruder, similar to plastic injection molding.
Molded components are then sintered in high temperature vacuum furnaces
Upto 99% dense and complex shape components can be produced

Powder metal is spray printed layer upon layer using 3D modeling software enaled 3D printer
Simultaneously, through laser or other concentrated source, it is heated and sintered in real time.
Any shape and components can be produced

Engine : - Gears, Sprockets, Rotors, Pulleys, Spacers

Transmissions : - Synchro Hubs, Synchro Rings, Shift tower components

Auxiliary : - Alternator and Turbocharger components, Water pump rotors, Fuel injectors
Body/Chassis : - Sensor ring, Sensor boss

Valve bodies

Fuel injectors

Alternator and electric motor components
Firearm components

Surgical instruments
Surgical implants
Electric components of medical equipment

Electric components like motors and inverters
Connecting rods and pistons of compressors
Soft magnetic cores

Valve bodies
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SI NTERI NG TECH NOLOGY (Source: CRISIL Reports/PMAI)
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RESPONSIBLE USE OF RESOURCES

Metal Powder Raw:Material Intensity

kg Raw Material
(produced out of recycled 1,04 *eraw Matera /kg Product
steel scrap)

2,3 ke Water/kg Product Lean

P/M Prozessing

Evironmentally friendly
Low Water Products
Consumption 0,11 keWaste/ b oguct

kWh
3'8 /kg Product

Low Energy
Consumption

Low Waste
Material
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SINTERCOM KEY MILESTONES

Company

listed on

NSE Emerge
Appreciation 2018 -19

from Bajaj
Appreciation Auto Ltd. for
from Maruti Best Kaizen 2017
Suzuki India
Ltd. for Design
& 2016 Development
Development of split gear
for 2 Ltr

2015 Conversion
of forged

bearing caps

2014 Conversion g sintered
JV with MIBA offorgedto  (yy
Sinter Austria sintered Segment)
(Equity & 2013 Development  Shift Tower
Technology of 6-speed Components
Transfer) transmissions  (PV

Conversion of Synchro Hubs  Segment)

Forged to (PV Segment)
Sintered Rings

Development
2010 of Sinter- (CV Segment)
hardened

Conversion of
. d to Sintered Synchro Hubs
Stainless Steel ~ Conversion of orgea to SINtered  py segment

2007-09

Establishment of
Maxtech India

PVt. Ltd Hego Boss Forged to R|ngs
Conversion of Sintered (CV Segment)
Forged to Gears (TWO Development of
Sprockets (PV Segment) 2 y
CAAALALT™

vy
S '.-'",

0, &8

gf'h}
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SINTERCOM 2020- Dynamic

Our Mission Our Strategy

Innovation in Motion — Strive for technology leadership in demanding,
Technologies for a Cleaner Planet financially attractive market segments

Our Vision

No power train without SINTERCOM/MIBA technology Our Values
- Technology Leadership

Our Goals « Lifelong Learning
- Profitable growth to over 50 EUR million by 2025 * Entrepreneurship
* Increase in revenue from core business and * Passion for Success

through M&A
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CORE COMPETENCE - SINTERED COMPONENT MANUFACTURING

Sintercom Core Processes in ORANGE (Manufacturing)

" q LT D TN T Ty AT Tt ]
Tool Design Premix Powder
C i si Sinteang/. Re-P . - Surface Densification m Heat/steam treatment, packing & Shiopin
ompacting inter Har t.enlng = e-Pressing {optional) deburring, etc. g pping
make-or-buy
decision

*  Advantages of Powder Metal Technology:

*  Cost effectiveness:
— Net-shape production requires fewer process steps (target: no machining)
—  Higher material utilization
—  Lower energy consumption
*  Product uniqueness:
— Outstanding usage of materials to produce high technological and complex shapes
— Outstanding performance and properties in the end-product
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SINTERCOM MEMBERS OF BOARD

Hari Nair
Chairman - SIL

Harald Neubert
Board of Director-SIL

Jignesh Raval
Board of Director— SIL

Preeti Ramdasi
Independent Director

Madan Godse
Independent Director

Member of Board active since 2015

25+ years of experience at Tenneco
COO at Tenneco for 5 years

CEO at Anitar Investments

M&A Consultant at NM Rothschild &
Sons

Member of Board of Directors &
Chairman of Compensation Committee
at Owens-lllinois since 2013

Member of Board of Directors at Delphi
Technologies PLC and Musashi Seimitsu
Industry

Degrees from Harvard Business School,
University of Notre Dame and Bradley
University

Member of Board active since 2011
10 years of experience at Miba AG
Member of Board at, Miba AG since
2009,

Member of the Management Board
of Miba AG

also responsible for the Miba Sinter
Group, the Miba Automation Systems
and Quality

CEO, Miba Sinter Group

President at GKN Sinter Metals for
ASPN

operations since 1998 to 2007
Degree from University of Essen

www.sintercom.co.in

N

Member of Board & Managing
Director

active since 2007

9 years of experience at Tenneco
Inc

as Executive Director, GSCM

20+ years of experience in
automotive industry

Degree in Engineering

Strictly for Private Circulation

Preeti Ramdasi, is an independent
director of the Company. She has been
on the board of the company since
November, 2017. She received a degree
of B.A/LL.B (Hons.) from National Law
School of India University and has over
3 years of experience. She has worked
as Senior Program Officer - Sustainable
Business with World Wild Fund for
Nature. She currently works as a
Corporate Social Responsibility
Consultant for various companies.

Madan Godse, is on the board of our
company since November, 2017 as as
independent director. He received a
Master’s degree in commerce from
University of Pune and a Master’s
degree in arts. He also obtained
Certificate of Membership from the
Institute of Company Secretaries of
India and a Bachelor’s degree in law
from University of Pune. He is a
member of the Bar Council of
Maharashtra & Goa and has over 30
years of work experience in secretarial
compliance and law.
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SINTERCOM MANAGEMENT TEAM

Managing Director
Mr Jignesh Raval

Py

Chief Financial Officer
Mr Pankaj Bhatawadekar

Sr. General Manager.
Mr Nikhil Chavan

N

Process Excellence & Q.A

——>| In House Tool Room

Strategic Sourcing

Research &
Development
Rakesh Chandekar

Company Secretary
Finance
> HR & IR
> Store & Dispatch
IT

Supplier Development

Operation (Compaction,

www.sintercom.co.in

Shop , PPC & LSCM )

Sizing, Sintering, Machine

> Maintenance
~ L
> Sales, Logistics

Y
Vacant
> Engineering
> Marketing
> Solution Team
> Engine
Transmission
7
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HISTORY — MIBA SINTER GROUP

2016

Servo Synchronisation

2017

Mahle Miba becomes 100% Miba
-

28 5

Termination of beeing on the stock
market
N

N\

2011

J/IV Sintercom India — Miba (Pune,
India)

2013

Decoupled Mass Balancer Gears

2014

Expansions

2006

Dog Rings
Mass Balancer Gears
High-strength Chain Sprockets

2007 2010

Production Start Miba Precision Components (China) Start of Production Miba Sinter
Helical Belt Pulleys for electrical steering Systems USA

>>

Components for Camphaser

[ 2003
|

1994 1993

Miba Slovakia s.r.o. becomes  Synchronizer Module
100% Miba |

1899

High-strength Gears

1998

J/V Mahle — Miba (Indaiatuba, Br)

9B 1070

ton
starts gtartup Location Vorchdorf

1975

Belt Pulley

1985

Rocker Arm / Sychronizer Hubs

1:994:

J/V Miba — ZVL (Dolny Kubin, SK)

S alss

www.sintercom.co.in

>>
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MIBA GROUP - Overview

985
EUR MN
Revenue

®m Asia m Europe ® Americas

23 Sites Globally

87
EUR MN
Investments

4.10 Research

7355 Employees Ratio
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MIBA GROUP — REVENUE BY DIVISION

2% 1%

Industrial Goods
a) Truck /Bus 9%
b) Construction 8%
c) Industrial 7%

d) Powerplants 7%
e) Agriculture 5%
f) Railway 4%

g) Special Machinery 2%
h) Marine 2%

i) Aircraft 1%

j)  Wind Energy 1%

® Miba Sinter Group

®m Miba Bearing Group k) White Goods 1%

® Miba Friction Group ) Energy Transmission
®m Miba Power Electronics Group 1%

®m Miba Coating Group m) Others 3%

m Automotive  ® Industrial Goods
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SINTERCOM - CUSTOMERS

BAJAJ @

Distinctly Ahead
HYUNDAI

NMARUTI ’
S$isozua Mahindra

NE
P - <>

> E TN SCHASFFLER MWL, SEm BESTKOK

DivgiWarner Powering Business Worldwide IEK @ F AE

gl Bt “ AUTOMOTIVE (P) LTD,

Our mission is GO: -’ .. INDUSTRIES LIMITED "F'—"___
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PORTFOLIO — Application Of Sintered Components
Applications:

Engine

" Transmission

= Body, Chassis & Pumps

= EV

= Off Road Equipment
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ENGINE - Specialists for Engine Characteristics and Valve Train Dynamics

Development and production of mass
balancer systems

Innovative technologies in order to achieve
* cost effectiveness
* improved functionality
* reduced friction resistance
* optimized NVH Behavior
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TRANSMISSION — Synchronization of Manual and Double Clutch Transmission

Innovative materials and processes

In-house competence for synchronizer design, friction
materials and validation testing

Net-shape manufacturing
Cost effectiveness

Transmission test rigs @ Miba R&D
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BODY, CHASSIS & PUMPS

Development & manufacturing partner on components for
steering systems and pumps

Helical belt pulleys for Electrical Power Steering systems
Rotors, slides and modules for variable oilpumps
Applications for HP-dieselpumps

Doubledisc grounded parts

Flexible supply solutions by global manufacturing

www.sintercom.co.in Strictly for Private Circulation WWW.miba.com



SOFT MAGNETIC COMPOSITE COMPONENTS - for modern electric machines with powder metal technology

Customization of e-motor design to customer’s
demand

Optimum utilization of design space

Motor-topologies with high torque density

Economic solutions due to utilitzation of 3D-flux
and replacement of Rare Earth Elements
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SINTERCOM — OVERVIEW

Customer-wise breakdown OEM wise Sourcing M Diesel M Gasoline Product Mix

Dual Sourcing m Single Sourcing

8%
20%
45%
60%
©
o
S
80%
55%
40%
Maruti Mahindra Bajaj Fiat 2013-14 2014-15 2015-16 2016-17 2017-18 2018-19

Capacity

M Capacity M Utilisation

® Mahindra & Mahindra = Maruti Suzuki Ltd

1185 1260
= Fiat India Bajaj Auto
® Hyundai m Others PR PR

2014-15 2015-16 2016-17 2017-18 2018-19 2019-20 2020-21 2021-22
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SINTERCOM - NEW PRODUCT PIPELINE

Product roadmap

Strong new product pipeline with multiple key upcoming introductions

Dampor Pulley.

2016 2017 2018 2019 2020 2021
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INDIA EMISSION REDUCTION ROADMAP

PIA (g/KWWh)

Cars / Light Duty-

Cars - Gasoline

92.8% reduction till BS 4
92.9% reduction till BS 5

& BS 6

Diesel
95.7% reduction till BS 4
96.1% reductiontill BS 5
_96.5% reductiontillBS 6 |

0,40

1

BS-1V to BS-VI by 2020

b

4-W PASSENGER VEHICLES

e Hreenmnnen

T Mecscssscnsnsssssnnsnnanns

PM Components — New Development for BS-VI

www.sintercom.co.in

VWT Components
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EFl & Pump Components
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cO HC NOx PM NVH
g/km g/km g/km g/km dB
BS-111 2.3 - 0.5 0.1 80
BS-1V 1 - 0.25 0.025 75
BS-VI 0.5 0.1 0.08 0.0045 72%*
2-W & 3-W VEHICLES
CcO HC NOx PM NVH
g/km g/km g/km g/km dB
BS-111 1.87-2.62 - 1-1.25 - 77
BS-1V 1.48-1.97 - 0.2-0.39 - 77
BS-V 1.14 -0.13-0.225 - 72%*
-Proposed
PM Components with Weight Conversion
Reduction parts




SIL FINANCIAL PERFORMANCE - GRAPHS

SALES

B Sales Sintered ———Sales - SS Hego Boss EBITDA
_15%
GAGR—21% c
1667 1,795
1,452 1,561 ’
879 936
1,408:43 I
2013/14 2014/15 2015/16 2016/17 2017/18 2018/19 2013/14 2014/15 2015/16 2016/17 2017/18 2018/19
550
127
69 I
13 9 l
2013/14 2014/15 2015/16 2016/17 2017/18 2018/19
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SIL FINANCIAL PERFORMANCE - GRAPHS

11%

2013-14

0.99

2013-14

ROCE
14%

11%
10%

2014-15 2015-16 2016-17
Debt Equity Ratio
1.13

1.05 I 1.04

2014-15 2015-16 2016-17
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13%

2017-18

0.45

2017-18

12%
3,743
2018-19 2013-14
0.38
0.07
|
2018-19 2013-14
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Net Worth (Rs. Lakhs)

3,752 3,821 3,984

2014-15 2015-16 2016-17 2017-18 2018-19

EPS

2.25
0.85
0.36
0.05 .

2014-15 2015-16 2016-17 2017-18 2018-19

2.27
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QUALITY- Certified by our Customers / External Agency

Appreciation from Maruti Suzuki for VAVE 2019
IITF 16949:2016 Certification 2018
ISO 14001:2015 ( Environmental Management System) Certification 2019
ISO 45001: 2018 (Occupational Health and Safety Management System) Certification 2019
Appreciation from Bajaj Auto Ltd. for Best Kaizen 2016
Appreciation from Maruti Suzuki for Design & Development 2015
|ISO- 14001:2004 Certified 2012
1S516949:2009 Certification 2010
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